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Disagreeing With the White House.

Strategic Communications at the Sovereign Level.

A non-partisan working position on how a sovereign government — and the Gulf principal in
particular — holds its posture when a disagreement with a US administration becomes public. The
United States elects a president every four years, each with a distinct personality, history, and
style of communication. The discipline is to know your leverage before you need it, and to answer
from a place that is relaxed, poised, and positioned — never reactive. A worked example from the
June 2026 G7. The firm takes no side on the merits of any leader or dispute.

FOREWORD - THE FIRM'S POSITION

The Gulf principal — a head of government, a foreign minister, a sovereign envoy, or the senior advisor who
drafts the words they will say — will, at some point, find their government in public disagreement with a US
administration. It is not a failure of diplomacy; it is a feature of a relationship with a power that changes hands
every four years. The firm's working position is that the moment is won or lost not on who is right, but on
posture . A government that answers a public slight reactively — wounded, defensive, or escalating — converts a
personality friction into a strategic rupture. A government that answers from knowledge of its own leverage —
relaxed, poised, and positioned — protects the relationship and its own standing at once. This Almanac is the
discipline of the second posture: read the presidency, map your leverage before you need it, and choose the
register that keeps a disagreement from becoming a breach. Non-partisan, and not legal advice.
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Contents & Reading Plan.

A six-part Almanac on holding posture when a disagreement with the White House goes public — framework first, with the
June 2026 G7 episode as one worked example. Each part closes in a discipline the principal's communications team can apply.

Foreword - The position P.1
I - The four-year presidency — read the personality before you read the policy P.3
IT - Know your leverage — map it before you need it, never as a threat P.4
III - Relaxed, poised, positioned — the register that protects the relationship P.5
IV - The worked example — the G7 2026 episode, read neutrally P.6
V - Channels — the public signal, the private line, and the third party P.7
VI - The standing posture — a communications doctrine for the Gulf principal P.8

READING PLAN FOR THREE READERS

The head of government or their chief of staff reads Parts I, III, and VI first — the personality read, the register, and
the standing doctrine. The foreign minister or sovereign envoy reads Parts Il and V first — leverage and channels
are where the response is actually executed. The communications principal who drafts the words reads Parts III
and IV first — the register and the worked example are the craft of the thing.

You will not choose whether the disagreement happens. You will only choose the posture you meet it with. Know
your leverage, read the president, and answer relaxed, poised, and positioned — because the register is the
message.
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SECTION I - THE FOUR-YEAR PRESIDENCY

Read the personality before you read the policy.

The United States elects a president every four years — and sometimes replaces one set of instincts with their opposite. The
sovereign communicator who prepares for the office, and not for the person, is preparing for the wrong counterpart.

I.1 - THE OFFICE TURNS OVER — AND THE INSTINCTS TURN WITH IT.
A Gulf government accustomed to continuity at home must internalise that its most important external
relationship resets on a fixed electoral clock. Every four years the United States may hand its foreign policy to a
president with a different history, a different tolerance for confrontation, and a different theory of how allies
should be spoken to in public. The policy may be broadly stable; the personality and the communication style are
not . The principal who tracks only the policy is surprised by the person.

1.2 - STYLE IS SUBSTANCE AT THE HEAD-OF-STATE LEVEL.
At the level of presidents and prime ministers, how a thing is said is not separable from what is meant. One
administration prizes the warm public embrace; another prizes dominance signalling and the unscripted remark;
another runs cold and transactional. A comment that would be a grave insult from one office is, from another,
simply the house style. Read the style first , because the same words carry different weight depending on who is
speaking them and how that president has always spoken to allies.

.3 - PREPARE THE DOSSIER BEFORE THE FRICTION.
The discipline is to maintain a living read on the sitting president: temperament, known sensitivities,
public-communication patterns, how previous disputes with allies unfolded and resolved. This is not gossip; it is
preparation. When a slight lands — and over a four-year term, one will — the government that already
understands the president's pattern responds from preparation rather than from shock. Astonishment is a luxury
the prepared do not need to perform.

The office resets every four years and the instincts reset with it. Read the personality and the communication
style before the policy — because at the head-of-state level, the style is the substance, and surprise is the
avoidable error.
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SECTION II - KNOW YOUR LEVERAGE

Map it before you need it — never as a threat.

Poise is not a personality trait. It is what knowledge of your own leverage looks like from the outside. The government that
has mapped its structural value can afford to be calm — because it is not bluffing.

LEVERAGE IS STRUCTURAL, NOT RHETORICAL
A sovereign's real leverage is the set of things the relationship gives the United States that Washington values
and cannot easily replace: basing and command geography , intelligence-sharing, overflight and logistics, energy
supply, capital flows, market access, and convening weight in a region. These are facts, mapped in advance —
not arguments invented in the heat of a dispute.

THE GULF'S OWN LEVERAGE
For the Gulf principal the map is substantial and specific: forward basing and access that underwrites US
presence in the region; energy supply and price stability; sovereign capital deployed into US markets and
infrastructure; counterterrorism and intelligence cooperation; and the diplomatic convening that makes
regional outcomes possible. The principal who knows this map in detail negotiates every conversation from a
different posture than one who does not.

THE DISCIPLINE — IT IS A SOURCE OF POISE, NOT A WEAPON
Here is the line that separates the statesman from the amateur: leverage is the source of calm , never the content
of the message . A government does not say, and does not imply, that it will withdraw a cooperation to punish a
slight — that converts a communications moment into a genuine strategic breach and forfeits the high ground.
The leverage is what allows the principal to respond without anxiety, because both sides quietly know the value
of the relationship. You hold it; you do not brandish it.

MAP IT ON A CALENDAR, NOT IN A CRISIS
The leverage map is built and refreshed in calm periods — reviewed with counsel and the relevant ministries,
kept current as basing, trade, and capital positions evolve. The government that waits for the dispute to ask
‘what is our leverage here’ has already lost the poise the map was supposed to provide. Prepared leverage is
quiet confidence; improvised leverage is a bluff the other side can read.

Leverage mapped in advance is the source of poise; leverage brandished in anger is a threat that forfeits the high
ground. Know the structural value of your relationship in detail — hold it quietly, and let it make your calm
credible.

EDITORIAL - NON-PARTISAN - NOT LEGAL ADVICE - PUBLIC READING ARIC INSIGHT - VOL I - ISSUE 15 - P.4

www.arintlconsulting.com
A.R. INTERNATIONAL - ODIN



| A.R. INTERNATIONAL CONSULTING - ARIC INSIGHT ARIC INSIGHT - VOL I - ISSUE 15 - SECTION III |

SECTION IIl - RELAXED, POISED, POSITIONED

The register that protects the relationship.

When the slight lands, three registers are available and only one of them wins. The firm's working position is that the
sovereign response should be relaxed in tone, poised in bearing, and positioned in substance — in that order.

RELAXED — DENY THE MOMENT ITS DRAMA
A reactive, wounded, or escalating response gives a public slight exactly the energy it needs to become a story.
The relaxed register does the opposite: it answers without heat, declines to perform astonishment, and refuses
to mirror the other side's tone. Relaxed is not weak — it is the bearing of a government that does not feel its
standing is in question. The calm itself is the rebuttal.

POISED — CORRECT THE RECORD WITHOUT DESCENDING
Poise is the discipline of correcting a fact firmly while refusing the personal register. A government can say
clearly that an account is inaccurate, and decline an ally the satisfaction of a public quarrel, in the same breath.
Dignity is a position, not a concession. The poised correction is brief, factual, unrepeated, and never escalatory —
it closes the subject rather than feeding it.

POSITIONED — SPEAK FROM WHO YOU ARE
The positioned response quietly reminds the audience — without a word of threat — of the weight the speaker
carries: the alliance the government anchors, the value it provides, the role it plays. It does not list leverage; it
embodies it. A government speaks from its standing, and the standing does the work. The audience that matters
hears the position without it ever being claimed.

THE ORDER MATTERS
Relaxed first, because heat forfeits the high ground. Poised second, because the record still must be corrected.
Positioned third, because the lasting message is who you are, not who slighted you. A response that inverts the
order — positioned and hot, leverage brandished in anger — reads as exactly the insecurity it is trying to deny.

Relaxed denies the slight its drama. Poised corrects the record without descending. Positioned speaks from
standing, never from threat. In that order — because the register is the message, and calm from a position of
strength is unanswerable.
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SECTION IV - THE WORKED EXAMPLE

The G7 2026 episode, read neutrally.

A recent, public case lets us study the craft without taking a side. In June 2026, a disagreement between the US president and
the Italian prime minister over remarks about a G7 photograph became an international story. We read it only for what it
teaches about posture.

WHAT HAPPENED, IN BRIEF
Following the June 2026 G7 in France, the US president told an Italian broadcaster that Prime Minister Meloni
had ‘begged’ him for a photograph at the summit. The Italian government rejected the characterisation: the
prime minister called the account fabricated and said she was stunned that the remark would be made about an
ally, and the Italian foreign minister cancelled a planned US visit, calling the comments offensive. Two leaders
once seen as close were suddenly in a public break. The facts above are drawn from contemporaneous reporting;
the firm takes no position on the merits.

THE LEVERAGE THAT SAT QUIETLY UNDER THE EXCHANGE
Italy is among the most strategically valuable basing geographies the United States has. Allied Joint Force
Command and the US Sixth Fleet are headquartered at Naples; the Sixth Fleet flagship, a Blue Ridge-class
command-and-control ship, is forward-deployed at Gaeta — described by the US Navy itself as the one platform
from which a commander can simultaneously direct US and NATO forces. A talking point writes itself, and writes
itself positioned, not threatening : Italy hosts one of America's most vital NATO partner geographies. That is a fact
a government can stand on without ever turning it into a threat.

WHAT THE CRAFT READING SHOWS
Set the personalities aside and the episode is a clean teaching case. The reactive moves available — matching the
heat, escalating the personal register, cancelling more than a single visit — would feed the story. The poised
moves available — a brief, firm correction of the record, dignity held, the relationship's structural value left
unspoken but understood — close it. The lesson is not who was right. It is that calm, correction, and quiet standing
outlast a news cycle that heat only extends.

A real dispute, read only for craft: the structural value of the relationship sat quietly under the whole exchange.
The posture that endures is the brief correction held with dignity — not the heat that extends the cycle it claims
to end.
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SECTION V - CHANNELS

The public signal, the private line, the rhird party.

A disagreement is rarely best resolved in the same channel it erupted in. The sophisticated government runs three at once
and knows which message belongs in which.

THE PUBLIC SIGNAL — NARROW AND DELIBERATE
What is said publicly should be the smallest, calmest, most factual statement that protects the principal's
standing — and nothing more. The public channel corrects the record and signals composure; it is not where
grievances are aired or leverage is discussed. Say it once, say it poised, and do not return to it. Every additional
public word is a gift to the story.

THE PRIVATE LINE — WHERE THE REAL WORK HAPPENS
The substance is resolved through the private channel — envoy to counterpart, minister to secretary, the quiet
call that never appears in a readout. This is where a government can be candid about how a remark landed,
where commitments are reaffirmed, and where the relationship is repaired without either side performing for
an audience. The public calm buys the room for the private candour.

THE THIRD PARTY — THE TRUSTED INTERMEDIARY
Where the principals cannot yet speak directly without escalation, a trusted third party — an allied government,
a respected former official, an international advisory with standing on both sides — can carry a message that
neither capital can yet send in its own name. This is the de-escalation channel: it lets each side test a path back
before committing its own prestige to it. The intermediary is how two governments climb down without either
appearing to.

Narrow the public signal to the calm correction. Move the substance to the private line. Keep a trusted third
party for the climb-down neither capital can yet make alone. The right message in the wrong channel is how
disputes harden.
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SECTION VI - THE STANDING POSTURE

A communications doctrine for the Gulf principal.

The disagreement you can prepare for is one you have already half-won. This Almanac closes with the standing doctrine a
Gulf government should hold before any friction — so the response is a reflex, not an improvisation.

THE LIVING PRESIDENTIAL READ
Maintain a current, candid read on the sitting US president and the likely next one — temperament,
communication style, how they have treated allies in public, what they reward and what they punish. Refresh it
across the electoral cycle. You are preparing for a person, not only an office.

THE LEVERAGE MAP, KEPT CURRENT
Hold a detailed, current map of the relationship's structural value — basing, energy, capital, intelligence,
convening — reviewed in calm periods and never improvised in a crisis. It is the source of the poise everything
else depends on, and it is held quietly, never brandished.

THE PRE-AGREED REGISTER
Decide, before any incident, that the house response is relaxed, poised, and positioned — and drill it, so that
under pressure the instinct is composure rather than reaction. A government that has rehearsed its register does
not have to find its dignity in the moment it is tested.

THE STANDING OFFER
For the Gulf principal, the firm's role is the quiet one: maintaining the presidential read and the leverage map in
calm periods, drafting the relaxed-poised-positioned response when friction comes, and carrying the third-party
channel when two capitals need a path back. Strategic communication at this level is not eloquence under fire. It is
preparation that makes eloquence unnecessary.

Hold the presidential read, the leverage map, and the pre-agreed register before the friction — and the response
becomes a reflex. Strategic communication at the sovereign level is the preparation that makes poise look
effortless.

Editorial - non-partisan, and not legal, diplomatic, or investment advice. This Almanac takes no position on the merits of any leader,
administration, or dispute, and the public episode it discusses is summarised neutrally from contemporaneous reporting for instructional
purposes only. Every sovereign communication should be validated, before release, with the principal's counsel, foreign ministry, and protocol
office. The signing authority is, and remains, the principal's.

FROM THE CHAIRMAN'S DESK

Adam Roosevelt - Chairman, A.R. International Consulting 20 JUNE MMXXVI
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